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Auction Calendar
Tues., Aug. 28. 10 a.m. Farm

machinery. Mike Hull, ROSEVILLE,
IL. Van Adkisson Auction Service,

LLC.
www.biddersandbuyers.com or

vanadkisson.com
Tues., Aug. 28. 10 a.m. Kankakee
Co. Land Auc. Hertz Farm Mgmt.,

Inc. www.hfmgt.com
Tues., Aug. 28. 10 a.m. Woodford

Co. Real Estate. Laura Gries
Estate, ROANOKE, IL. Schmidgall

Auction Service, Inc.
www.schmidgallauctions.com
Wed, Aug. 29. 10:30 a.m. Farm
machinery. Dan Dare Estate and

Dare Family, AVON, IL. Van
Adkisson Auction Service, LLC.

www.biddersandbuyers.com or
vanadkisson.com

Wed., Aug. 29. 10 a.m. Farm
machinery and misc. Chuck Porter,
PONTIAC, IL. Immke and Bradley

Auction Service. www.bidder-
sandbuyers.com/immke

Thurs., Aug. 30. 10 a.m. Warren
Co. Land Auc. Tracy and Judith
Knisely, MONMOUTH, IL. Van

Adkisson Auction Service, LLC.
www.biddersandbuyers.com or

vanadkisson.com
Thurs., Aug. 30. Livingston Co.
Land Auction. Joann Giacometti

Graf, ODELL, IL. Immke and

Bradley Auction Service. www.bid-
dersandbuyers.com/immke

Thurs., Aug. 30. 10 a.m.
Livingston Co. Land Auc. Heirs of

Joann Giacometti Graf, ODELL, IL.
Immke and Bradley Auction

Service.
biddersandbuyers.com/immke
Thurs., Sept. 6. 157.779 Ac.

Wildman Farm, KANKAKEE, IL.
Soy Capital Ag Services.
www.soycapitalag.com

Fri., Sept. 7. 10 a.m. Knox Co.
Land Auc. Kuntz Family Farm,

GALESBURG, IL. Van Adkisson
Auction Service, LLC. www.bid-
dersandbuyers.com or vanad-

kisson.com
Sat, Sept. 8. 9 a.m. Fall

Consignment Sale. MURPHYS-
BORO, IL. Canning Auction

Service.
www.canningauctions.com or

auctionzip.com
Sat,. Sept. 8. 9 a.m. Livestock Eq

and Machinery Sale. CON-
GERVILLE, IL.

Sat., Sept. 8. 10 a.m. Bureau Co.
Farmland. Herb Rumbold, Pat
Pond, Wendy, Christian and

Sharon Rumbold, MANLIUS, IL.
Johnson Auction Service.

www.biddersandbuyers.com
keyword Johnson or www.topauc-

tions24-7.com
Sat., Sept. 8. 10 a.m. Jersey Co.

Land Auction. Ronald Hansen,
JERSEYVILLE, IL. Jerry Joyce,

Larry Derricks and Mark Pennell,
Auctioneers. 

Sat., Sept. 8. 9 a.m. Livestock Eq.
and Machinery Sale. Reel

Livestock Center, CONGERVILLE.
Mon., Sept. 10. 6 p.m. Whiteside
Co Land Auc. The Noah P. Hermie

Estate, DEER GROVE, IL.
Schrader Real Estate and Auction

C., Inc. schraderauction.com
Thurs., Sept. 13. 7 p.m. Land
Auction. Betty Axelsen, Daniel

Brookman and Wilbur Brookman,
Jr., NEW LENOX, IL. Rosenboom

Realty.
www.rosenboomrealty.com

Sat., Sept. 15. 10 a.m. Macoupin
Co. Land Auc. Estate of Wm. E.
Cromwell, BUNKER HILL, I L.
Ahrens and Niemeier. www.a-

nauctions.com
Sat., Sept. 15. 10 a.m. Warren Co.
Land Auc. Jack L. Hennenfent and

Tamara Hennenfent,  MON-
MOUTH, IL. Van Adkisson Auction
Service, LLC. www.biddersand-
buyers.com or vanadkisson.com

Sat., Sept. 22. 9 a.m. Farm &
Construction Eq Consignment

Auc. TREMONT, IL. Cal Kaufman
and Brent Schmidgall,

Auctioneers. tremontconsign-
mentauction@yahoo.com

Continued from page 1
without the knowledge of  what that decision
means,” she continued. “The (stall-free) pro-
duction is not there. There is going to be a bid-
ding war.”

A study conducted by the University of  Mis-
souri found about 83 percent of  sows in the
U.S. currently spend a portion of  their lives in
gestation stalls.

The cost to change the system over to group
or other types of  housing has been estimated at
between $3.9 billion and $5.8 billion. Annual
operating costs could increase by an estimated
$1.1 billion nationwide.

“My biggest concern is we don’t know the
long-term consequences of  alternative housing
systems,” Salak-Johnson said. “Let’s look at it

long-term. If  the female is stressed, it’s going to
affect her offspring.”

She said she believes the pork industry
should analyze the positive and negative aspects
of  all housing systems and use the information
to improve the entire system.

The elimination of  one system could back-
fire, which she believes to be the case in Europe
where gestation stalls were banned in 1999. All
producers there must be in compliance by Jan.
1, 2013.

“Many of  them (pork producers in Europe)
will just shut their doors,” Salak-Johnson said.
“There won’t be enough supply and there will
be higher (pork) prices.

“Most likely, the same thing could end up
happening here,” she added. — Daniel Grant

Stalls

BY MARTIN ROSS
FarmWeek

As prospectively huge U.S. crop insurance payouts garner a
growing media spotlight, much of  the rest of  the globe is look-
ing to adopt a U.S.-style risk management system to bolster food
security, trim budgets, and avert potential trade disputes. 

The federal crop insurance program and its effectiveness in
addressing weather- and market-related risks has attracted the inter-
est of  international policymakers, Washington consultant James
Callan told FarmWeek.

Sharing risk and costs with insurers and farmers offers major
budget savings over direct farm subsidies, the former USDA Risk
Management Agency official and Federal Crop Insurance Corp.
deputy manager said.

That’s appealing to many developing countries and economically
challenged European officials seeking to “offload government
risk,” he noted. 

“It may enable countries to spend less on subsidy programs
for their farmers,” said Callan, a keynote guest at the seventh
annual international Soy and Grain Trade Summit Sept. 17-19 in
New Orleans.

“If  they can get away from that, there perhaps will be less scruti-
ny of  their own programs and potential violations that could occur
with the World Trade Organization.”

International ag development groups also are mulling ways to
adapt U.S.-style coverage to the needs of  poorer nations. Callan
sees challenges in establishing programs in regions dominated by
small-scale subsistence farms, but suggested use of  weather-based
rather than yield-based risk criteria and a group coverage approach
could work.

Nations with access to commodity exchanges could replicate
U.S. revenue policies with guarantees tied to key crop markets,
Callan said. He hailed the value of  current federal Revenue Protec-
tion (RP) as a potential “hedging tool,” particularly for farmers
who face the prospect of  higher prices and seriously reduced yields.

RP’s harvest price option, which triggers payouts based on the
higher of  spring or fall price guarantees, offers growers “upside
protection,” he noted. If  prices goes up, “which they will by the
end of  the year,” farmers will see effectively higher coverage lev-
els, Callan said.

Further, new House/Senate farm bill revenue program propos-
als would provide heightened “areawide” protection especially for
farmers whose yields track with county yields, he noted. Callan
argued that would “plus-up” crop insurance, helping make individ-
ual coverage “work for more farmers.”

“There’s a lot to be said for what crop insurance has done,”
Callan said. “Having the private sector involved is a plus: They’ve
provided capital in the program. Otherwise, the government would
be on the hook for all losses.”

Last week, 39 farm, energy, government, and financial groups –-
including the American Farm Bureau Federation — announced a
new coalition, Farm Bill Now, aimed at raising awareness of  the
need for Congress to pass a five-year farm bill before current farm
programs expire in September.

Callan argued “some semblance of  good policy” is needed this
year to reassure China, Japan, and other promising U.S. ag cus-
tomers. — Martin Ross

CHOPPING SILAGE

Tom Steiner of Mulberry Grove in Bond County chopped a 17-acre field of corn last week on the
Paul Lynaugh farm as repayment to Lynaugh, also of Mulberry Grove, for loaning him his silage
chopper earlier.  Lynaugh operates a 100-head dairy farm with his wife, Jessica.  He usually chops
about 100 acres of corn for silage, but this year, because of the drought, he will expand the amount
to 300 to 350 acres.  (Photo by Ken Kashian)

U.S. crop insurance
globally attractive 

Beef  roundtable
scheduled Sept. 12

The University of  Illinois Extension and the Beef  Association
of  Jo Daviess County have scheduled a beef  roundtable discus-
sion starting at 10 a.m. Wednesday, Sept. 12, at the Elizabeth
Community Building.

Denise Schwab, Iowa State University beef  specialist, will talk
about adding value and profit to the cow herd.

Jake Guenzler of  Profit Point Consulting, will discuss feeding
strategies, and Robert Melcher, veterinarian at the Stockton
Blackhawk Vet Clinic, will talk about vaccination programs.

Travis Meteer, U of  I beef  educator, will talk about how to
get a raise raising beef  cattle.

Registration begins at 9:30 a.m., and the day will conclude
about 3 p.m.  There is a $10 registration fee, and pre-registration
is required by Sept. 5.  

Registration can be completed by calling 815-858-2273 or
going online to {http://web.extension.uiuc.edu/jsw/. 




